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Like many other professional programs, the state of the optometry applicant pool continues to be a topic
of discussion. From concerns about the quantity, quality and diversity of the pool to the decline in
applicants optometry began experiencing 2015-2016," ASCO has been acutely aware of the potential for
this to become an issue for schools and colleges of optometry. This, coupled with the applicant to
matriculant ratio decreasing from 1.53 in 2010 to 1.39 in 2018, spurred ASCO into action.

To combat the declining applicant pool, ASCO launched the Optometry Gives Me Life public awareness
campaign in March 2019. This targeted campaign’s purpose is to increase the visibility of the profession
of optometry, with the ultimate goal of increasing the number of people choosing to pursue optometry as
a profession.

This isn’t the first time we've seen concerns about the optometry applicant pool. Thirty years ago, the
profession was facing similar challenges. Today, across the academic spectrum, we watch as overall
undergraduate enrollment continues to decrease, and later accelerated after the pandemic, while
graduate education enroliment has increased.® Some of the decline in undergraduate enrollment may be
due in part to the combination of the reduced U.S. birth rate and increased tuition costs. Nonetheless,
optometry is not the only health profession with applicant pool problems. Pharmacy is experiencing
similar challenges.”

The good news is, for optometry, things seem to be looking up. The 2023-2024 OptomCAS application
cycle closed with exciting news. Unlike some health disciples such as Allopathic Medicine (see below),
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the 2023-2024 OptomCAS application cycle had the highest number of applicants ever, 2,868. This is a
3.4% increase compared to the 2022-2023 OptomCAS application cycle. Also, there was a 7.6%
increase in the number of applications 12,732 compared to 11,834. Additionally, there was an increase
in applicant diversity. Last year’'s applicant data shows a 4.5% increase in Black/African American
applicants and a 3.6% increase in Hispanic/Latino applicants. This was the most Hispanic/Latino
applicants ever in any cycle.

2022-2023 2033-2024 % Change
Profesalon Applicants Applicants 23-23ve 33-24
Allopathic Medicine 55168 Sd. 877 C)
DGy 2,773 2,868 T
Prysician Assistanl 31,374 33,201 6%

A comparison of applicant rates for Allopathic Medicine,
Optometry, and Physician Assistant programs. Click to enlarge

Drop Me a Line

Is Optometry finally turning the corner? Is the Optometry Gives Me Life Campaign, combined with the
other efforts profession-wide, finally making a difference? Or is this a one-off? Only time will tell.
Hopefully, this is the beginning of a more robust, diverse, qualified applicant pool.

What do you think? Let's share thoughts and potential strategies. | welcome your insights on this and
any topic that is on your mind. Email address below.
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Discover a
new era of
clariti' 1 day

New design.
New edge.
New parameters.

The latest innovation of clariti® 1 day features our Optimized
Comfort Edge™ design for improved comfort and Binocular
Progressive System™ to provide clear vision at all distances for all
levels of presbyopia.*? With the widest 1-day multifocal parameters
on the market, more patients can experience our newest lens at

an affordable price.*? Prescribe clariti® 1 day multifocal 3 Add and
help your patients see like they used to.?

Ready for a new era?

CooperVision™

*Pricing is based on manufacturers published MSRP and rebates as of 11/1/23.

1. CVI data on file 2021. Prospective, double-masked, bilateral, one-week dispensing study with clariti® 1 day multifocal 3 add with a rating of 88 out of 10; n=80 habitual MFCL
wearers 2. CV| data on file 2021. Prospective, double-masked, bilateral, one-week dispensing study with clariti® 1 day multifocal 3 add, with ratings from 85 to 89 out of 100; n=90
habitual M FCL wearers. 3. CV| data on file 2024. Based on prescription option combinations (sph and add) available across all daily disposable multifocal soft lenses from CVI, JJV, B+L

and Alcon in USA Feb 2024.
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OFFER YOUR PRESBYOPIC PATIENTS

SEAMLESS VISION WITH A
LENS THAT FEELS LIKE NOTHING,
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Recommend TOTAL30"Multifocal contact lenses for
TOTAL comfort’ and seamless vision near through far

BLUE-VIOLET LIGHT FILTERING

#1Selling Multifocal Lens Design Water Gradient Blue-Violet Light Filtering*™*
In the U.S.** with Proven Fit Success"** Nearly 100% water at the outermost and UV Blocking*
surface, so all that touches the eye is Total30° Multifocal contact lenses filter 34%
a gentle cushion of moisture. of blue-violet light rays (BVL) while blocking

more than 20% of UVA and 99% of UVB rays.
*With two lenses or less per eye, at the initial fitting visit.
**Internal estimates based on internal and third-party data.
There is no demenstrated clinical benefit to a 34% reduction in visible light at wavelengths below 450 nm.
"UV absorbing contact lenses are NOT substitutes for protective UV absorbing eyewear, such as UV absorbing goggles or sunglasses because
they de not completely cover the eye and surrounding area. The patient should continue to use UV absorbing eyewear as directed.

References: 1. Alcon data on file, 2022. 2. In a clinical study wherein patients used CLEAR CARE® solution for nightly cleaning,
disinfecting, and storing; Alcon data en file, 2021. 3. Merchea M, Evans D, Kannarr §, Miller J, Kaplan M, Nixon L. Assessing a modified
fitting approach for improved multifocal contact lens fitting success. Paper presented at O ptometry’s Meeting, the 121st Congress

of the American Optometric Association; June 20-24, 2018; Denver, CO. 4. Bauman E, LempJ, Kern J. Material effect on multifocal E E
contact lens fitting of lenses of the same optical design with the same fitting guide. Poster presented at: British Contact Lens
Association Clinical Conference & Exhibition; June $-11, 2017; Liverpool, UK. 5. Alcon data on file, 2023. &. 15O 183469-2:2017 Ophthalmic
mEERe Al
Ofe con

Scan to learn more

optics - Contact lenses Part 2: Tolerances. 7. ANSI Z80.20-2016 ophthalmic contact lens UV transmittance.

See product instructions for complete wear, care and safety information, @]
©2023 Alcon Inc.  US-T3M-2300064


https://www.myalcon.com/professional/contact-lenses/monthly/total30-multifocal/
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EssilorLuxottica | Eye Care
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Follow your vision. with over 2,000
EssilorLuxottica affiliated locations across four leading
brands, including LensCrafters, For Eyes, Target Optical,
and Pearle Vision, you have a variety of employment and
ownership options to choose from, such as independent
practice, franchise, and full- or part-time employment.

We are committed to ensuring success for you and your

career. You'll take pride in providing patients with the
highest-quality vision care.

Join us, and let’s see your vision through.

Want to learn more?
Connect with an
EssilorLuxottica Eye Care
team member today.



https://essilorluxottica.automate.talentplatform.us/assets/emailtemplate.html?brand=347&alias=Optometrist_ConnectWithUs&tenant=essilorluxottica
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